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Conversations make or break everything in sales. Every conversation you have is an opportunity to find new
prospects, win new customers, and increase sales. Rainmaking Conversations provides a proven system for
leading masterful conversations that fill the pipeline, secure new deals, and maximize the potential of your
account.

Rainmaking Conversations offers a research-based, field-tested, and practical selling approach that will help
you master the art of the sales conversation. This proven system revolves around the acronym RAIN, which
stands for Rapport, Aspirations and Afflictions, Impact, and New Reality. You'll learn how to ask your
prospects and clients the right questions, and help them set the agenda for success.

Armed with the knowledge of the markets you serve, the common needs of prospects, and how your products
and services can help, you can become a trusted advisor to your clients during and after the sale. With the
RAIN system, you'll be able to:

Build rapport and trust from the first contact●

Create conversations with prospects, referral sources, and clients using the telephone, email, and mail●

Uncover the real need behind client challenges●

Make the case for improved business impact and return on investment (ROI) for your prospects●

Understand and communicate your value proposition●

Apply the 16 principles of influence in sales●

Overcome and prevent all types of objections, including money●

Craft profitable solutions and close the deal●

The world-class RAIN SellingSM methodology has helped tens of thousands of people lead powerful sales
conversations and achieve breakthrough sales performance. Start bridging the gap between "hello" and
profitable relationships today.
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From reader reviews:

Debra Rubino:

What do you with regards to book? It is not important along with you? Or just adding material when you
need something to explain what yours problem? How about your spare time? Or are you busy particular
person? If you don't have spare time to complete others business, it is make you feel bored faster. And you
have free time? What did you do? Everybody has many questions above. They have to answer that question
simply because just their can do that. It said that about guide. Book is familiar in each person. Yes, it is
suitable. Because start from on kindergarten until university need that Rainmaking Conversations: Influence,
Persuade, and Sell in Any Situation to read.

Maria Saad:

People live in this new time of lifestyle always try and and must have the free time or they will get lots of
stress from both daily life and work. So , whenever we ask do people have extra time, we will say absolutely
sure. People is human not really a huge robot. Then we request again, what kind of activity do you have
when the spare time coming to a person of course your answer can unlimited right. Then ever try this one,
reading publications. It can be your alternative in spending your spare time, often the book you have read is
usually Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation.

Kathryn Hebert:

Reading can called thoughts hangout, why? Because when you find yourself reading a book especially book
entitled Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation your brain will drift away
trough every dimension, wandering in most aspect that maybe not known for but surely can become your
mind friends. Imaging just about every word written in a reserve then become one web form conclusion and
explanation which maybe you never get ahead of. The Rainmaking Conversations: Influence, Persuade, and
Sell in Any Situation giving you yet another experience more than blown away your head but also giving
you useful info for your better life on this era. So now let us present to you the relaxing pattern here is your
body and mind will probably be pleased when you are finished examining it, like winning a casino game. Do
you want to try this extraordinary investing spare time activity?

Jennifer Stanley:

E-book is one of source of information. We can add our know-how from it. Not only for students and also
native or citizen have to have book to know the up-date information of year to help year. As we know those
textbooks have many advantages. Beside we all add our knowledge, can also bring us to around the world.
Through the book Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation we can
consider more advantage. Don't one to be creative people? Being creative person must love to read a book.
Just choose the best book that acceptable with your aim. Don't be doubt to change your life at this book
Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation. You can more appealing than



now.
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